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Omnicell.com and Turbostaff.c m Partner to 
Provide Staffing Services for Healthcare Industry 



Companies Combine Efforts to Link Buyers and 
Suppliers through Commerce One's MarketSiteTM 
Global Trading Portal 

PALO ALTO and PLEASANTON, Calif., June 8, 2000 
Omnicell.com and Turbostaff.com today announced a 
partnership to provide staffing services to buyers in the 
healthcare industry, utilizing the Commerce One, Inc. 
(NASDAQ: CMRC) MarketSite™ global trading portal 
(www.marketsite.net). 

"We are delighted to partner with Turbostaff.com," 
commented Shelly Asher, president and CEO of 
Omnicell.com. "The partnership provides our OmniBuyer 
customers access to Turbostaff.com's staffing services and 
supports our vision of meeting the complete purchasing 
needs of healthcare facilities." 

Omnicell.com provides e-commerce services that enable 
hospitals and healthcare suppliers to conduct commerce 
over the Web, improving the cost efficiency of the 
purchasing process by providing Internet access to product 
information, pricing, availability and order status, and 
enabling online buying and selling. Turbostaff.com provides 
a marketplace for buyers and suppliers of staffing services, 
automating the service supply chain from requisition and 
sourcing to billing and payment collection that drives cost 
savings throughout the entire service supply chain. The 
partnership will allow both companies to utilize their 
respective domain expertise to provide the healthcare 
industry with the premier solution in procuring and 
managing staffing services. 

"We are excited to be working with Omnicell.com to provide 
the healthcare industry with an efficient and high quality 
tool to manage staffing solutions," stated Michael Carreno, 
president ofTurbostaff.com. "Our services offering will add 
tremendous value to a typically inefficient, manual staffing 
procurement and management process, providing benefits 
to both buyers and suppliers." 

"We believe that the dynamic combination of 
Omnicell. corn's healthcare-specific supply chain expertise, 
Turbostaff.com's staffing services capabilities, and 
Commerce One's market-leading technology promises great 
benefits for a large and growing customer base in the 
healthcare industry," said Chuck Donchess, executive vice 
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president and chief strategy officer for Commerce One. 
About Omnicell.com 

Established in 1992, Omnicell.com is a leading provider of 
end-to-end supply chain management solutions for 
healthcare facilities. Connecting buyers to their suppliers, 
Omnicell.com provides Internet-based e-commerce services 
powered by Commerce One ! s business-to-business 
technology, automated supply and pharmacy product 
dispensing at the point of use, as well as automated 
decision support and an online community for healthcare 
professionals. For more information, visit 
www.omnicell.com . 

About Turbostaff.com 

Turbostaff.com is a unique dedicated independent 
marketspace for staffing solutions, and is automating the 
supply chain from requisition to billing and payment 
collection. Real time price checks, purchase orders, order 
tracking, timesheet submission/approval and payments are 
all enabled. Turbostaff.com will provide users with access to 
state-of-the-art systems, software and infrastructure, plus 
seamless access to industry products, services and content 
providers. Phone: 816-213-9573 Fax: 801-881-7708 
Internet: www.turbostaff.com . 

About Commerce One 

Commerce One (NASDAQ: CMRC) is the leader in global 
e-commerce solutions for business. Through its products, 
portals, and services, Commerce One creates access to 
worldwide markets, allowing anyone to buy from anyone, 
anytime, anywhere. The Commerce One Global Trading 
Web™ is the world's largest business-to-business trading 
community. Comprised of many open e-marketplaces, the 
Global Trading Web™ provides unprecedented economies of 
scale for buying organizations, suppliers, and service 
providers worldwide. Commerce One is located in 
Pleasanton, Calif., and can be reached by phone at (800) 
308-3838 or (925) 520-6000 or via the Internet at 
www.commerceone.com . 

Forward Looking Statements 

Certain statements made in this press release by Commerce 
One are not historical facts but are "forward looking 
statements" and may involve risks and uncertainties which 
could cause actual future results to differ materially and 
adversely from those anticipated by such statements. 
Included among the factors that could affect Commerce 
One's performance are: international and domestic general 
economic conditions; fluctuations in operating results; its 
ability to effectively manage future growth, to retain and 
efficiently integrate its executive management team, and to 
identify, hire, train and retain, in a highly competitive 
market, individuals highly skilled in the Internet and its 
rapidly changing technology; significant revenue 
concentration in a limited number of clients; the lack of 
long-term contracts; its ability to enter into, and retain its 
existing, strategic relationships; market acceptance, rapid 
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technological change, a decline in Internet usage, and 
intense competition in its market; its ability to effectively 
integrate the operational, managerial and financial aspects 
of future acquisitions; and its ability to obtain financing 
when required. For a discussion of these and other risk 
factors that could affect Commerce One's business, see 
"Risk Factors" in Commerce One's filings with the Securities 
and Exchange Commission, including its annual report on 
Form 10-K for the year ended December 31, 1999 and its 
quarterly report on Form 10Q for the quarter ended March 
31, 2000. 



Company Contacts: 
Amy Martin 
Commerce One 
408.855.8600 ext. 145 
amv.martin@commerceone.com 



Press Contacts: Caroline 
Hacker The Horn Group 
(for Commerce One) 
415.905.4000 
chacker@hornaroup.com 
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News Releases 



Commerce One never stops. Follow these links to our 
complete list of company News Releases to learn the latest 
company news. 

All News Releases 

(30 most recent are displayed below) 



1. Commerce One and SAP Markets Continue 
E-Marketplace Leadership 

Joint E-Marketplace and E-Procurement Solutions On Time for Ql 
2001 Release 

February 19, 2001 



2. Commerce One Continues European 
E-marketplace Leadership 

Research report shows Commerce One as the leader for 
e-marketplace solutions across Europe, Middle East, India and 
Africa 

February 19, 2001 

3. Commerce One Launches Next Generation 
MarketSite Operating Environment— The 
Foundation for Global E-Marketplaces 

Enables Market Makers to Build E-Marketplaces, Offer Business 
Services and Link Trading Partners to the Global Trading Web 

February 19, 2001 

4. Commerce One Powers E-Marketplace to Support 
830 German Companies 

The beka alliance and the Stuttgart IT Society (S'lT) establish 
e-marketplace for public transportation companies with Commerce 
One Net Market Maker 

February 19, 2001 

5. Commerce One Global Services Signs Deal With 
Naval Sea Systems Command To Launch First 
Government Private E-Marketplace 

Industry Heavyweights CSC, IBM and Exostar Team Up With 
Commerce One to Develop Private E-Marketplace for Navy Services 
Contracts 
February 15, 2001 

6. ChinaEB ch ses C mmerce One to establish 
China's first c mprehensive e-marketplace 
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Enterprise Buyer - the Next Generation of E-Procurement 

Organizations have quickly warmed to the idea of saving 
time and money by procuring indirect goods such as office 
supplies and computer equipment via the Internet. 
Substantial though these savings are, the procurement of 
direct goods through the Internet represents a much 
greater savings opportunity for many industries. Direct 
goods are the components of manufactured products. The 
custom specifications for these products and the bills of 
material make the direct goods procurement process 
considerably more complex than that of indirect goods. 

The Solution for Direct and Indirect E-Procurement 

Commerce One Enterprise Buyer™ is an e-procurement 
solution that makes it possible to more effectively manage 
direct and indirect goods purchasing over the Internet. This 
comprehensive solution, developed jointly by Commerce 
One and SAPMarkets, supports simple indirect purchasing 
and manages the complex design, planning, engineering, 
and specification processes of direct procurement. It also 
serves as an on-ramp to multiple e-marketplaces, giving 
buyers access to business services and products from a 
worldwide selection of suppliers. 

Tools that Match Business Needs 

Enterprise Buyer is available in two editions - Desktop and 
Professional. The Desktop Edition gives the corporate buyer 
a self-service method for purchasing indirect supplies 
online. It streamlines the procurement process and 
workflow by automating requisition and purchase order 
generation, minimizing data errors, and routing all 
documentation for approvals. Buyers can access preferred 
catalog products and services through a multi-supplier 
catalog managed by their company, or directly from a 
supplier's web site. They can also save money by restricting 
purchases to pre-approved vendors with preferred pricing, 
and establishing business rules that enforce individual and 
departmental limits. 

Generating requisitions and purchase orders is easy. Users 
simply add items to a checkout list and Enterprise Buyer 
does the rest. It automatically generates and routes the 
requisition for approval. Once the requisition is approved, 
Enterprise Buyer creates the purchase order and sends it to 
the supplier via the Internet. 



The Professional Edition combines all the indirect 
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procurement capabilities of the Desktop Edition with 
advanced direct goods procurement functions. This 
powerful solution matches internal supply chain needs with 
external resources. It automates the full range of business 
processes required for buying direct goods, including bills 
of material, materials management, contract buying, 
configured goods buying, warehousing, and business 
intelligence. It also manages the collaborative design, 
sourcing, production planning, and vendor qualification 
processes. Using Enterprise Buyer Professional Edition, the 
buyer's and supplier's engineers can communicate 
specifications and objectives to arrive at designs that can 
be delivered faster and more efficiently. 

On-Ramp to Multiple E-Marketplaces 

The Enterprise Buyer open architecture enables buyers to 
easily integrate either edition into their existing enterprise 
resource planning system and link the entire procurement 
process to any e-marketplace. This connection gives buyers 
access to business services and products from more than 
100,000 suppliers around the world. And they receive 
content that is detailed, easy to process, and enhances 
procurement decisions. 

The Standard for Next-Generation E-Procurement 

Enterprise Buyer sets the standard for next-generation 
e-procurement by delivering the tools to effectively manage 
the indirect and direct procurement needs of any 
organization. Both editions make e-procurement a reality 
for users with simple indirect procurement needs, while the 
Professional Edition also meets the needs of industries 
involved in direct goods procurement. To learn more about 
how Enterprise Buyer can enhance your business, please go 
to our Solutions section . 

Back to News Home Page 
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